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John C. Thompson Nominee for MBA President 1947-48 





Nearly 1,000 Attend 
MBA’s 1947 Clinics 











S PRESIDENT ALEMAN of Mex- 
ico was concluding his visit to 
Kansas City where he received an 
honorary degree, around 200 MBA 
members were converging on the city 
for the Association’s third and final 
1947 Mortgage Clinic May 8 and 9. 
It was one of the most successful -re- 
gional meetings MBA has sponsored 
and differed from other recent meetings 
in that it was a return to the type of 
forum originally started by Byron T. 
Shutz back in 1940 when he in- 
augurated our series of regional get- 
togethers. 

Speeches were short and to the point 
followed by plenty of discussion, which 
seems to be what the average member 
likes. There were a wide variety of 
subjects, covering almost all the vital 
topics in which the working mortgage 
man is interested in today. 

Nearly a thousand MBA members 
and other mortgage men have been 
served by our three Mortgage Clinics 
this year, equivalent to almost our 
total membership in numbers. Geo- 
graphical location of the Clinics was 
planned by George Dovenmuehle’s 
committee to most conveniently serve 
the greatest number of members and 
it seems to have worked out just that 
way. Attendance at the three was: 

MANE S355 se Oeics is kk is as 340 


Kansas City 


(Continued on page 2, column 1 ) 


Aksel Nielsen Nominee for Vice}]President 


OHN C. THOMPSON, Newark, 

N. J., president of the New Jersey 
Realty Company, has been nominated 
to be the next MBA president, to suc- 
ceed Guy T. O. Hollyday of Baltimore, 
according to the announcement by 
R. O. Deming, Jr., Oswego, Kan., 
chairman of the nominating committee. 
Aksel Nielsen, executive vice president 
of The Title Guaranty Company of 
Denver, is the nominee for vice presi- 
dent. Since MBA’s inception, nomina- 
tion has been tantamount to election 
which will be at our 34th annual con- 
vention October 2, 3 and 4 in Cleve- 
land. 


Other members of the nominating 


John C. Thompson 


committee making the report include 
Edward F. Lambrecht, Detroit, A. A. 
Zinn, Indianapolis, G. Calvert Bowie, 
Washington, D. C., and W. Walter Wil- 
liams of Seattle. 

Mr. Thompson began his business 
career with Prudential Insurance Com- 
pany, Newark, and was later with 
General Motors and the United States 
Treasury Department. In 1924 he be- 
came comptroller of the Fidelity Union 
Title and Mortgage Guaranty Com- 
pany which made more than $160,- 
000,000 of mortgage loans and was the 
largest company of its kind in New 
Jersey. It was reorganized ten years 

(Continued on next page) 











ago and two separate companies, New 
Jersey Realty Company and New 
Jersey Realty Title Insurance Co., were 
formed with Mr. Thompson president 
of both. He is a graduate of New 
York University and former president 
of New Jersey Title Association and 
was the first president of the New 
Jersey Mortgage Bankers Association, 
which he was instrumental in organiz- 
ing. He is a trustee of the Newark 
Museum and of the Hospital Service 
Plan of New Jersey and a director of 
the Lincoln National Bank of Newark. 

He has served on a long list of Asso- 
ciation committees including finance, 
membership, executive, clinic and con- 
ference and was Association vice presi- 
dent this year. He has been active in 
the education work of the Association 
which included conferences for senior 
mortgage executives at New York Uni- 
versity in 1946 and 1947. 

Mr. Nielsen has likewise served on 
many Association committees and was 
first elected to office in the organiza- 
tion in 1942 when he became a regional 
vice president. His organization is the 
oldest such company in Colorado. He 
is also active in the affairs of the 
National Committee on Housing, Inc. 

The remainder of the report giving 
nominees for board memberships and 
regional vice presidents will be pub- 
lished later. 


MBA’s 1947 CLINICS 
Continued from page | ) 

The Kansas City Clinic was pre- 
ceded by MBA’s regular Spring board 
of governors meeting. The former was 
featured by an exhaustive report of the 
special committee: for amending the 
Association’s charter and re-draft of 
by-laws headed by S. M. Waters, 
Minneapolis, a past president of the 
Association. The work which this com- 
mittee set out to accomplish has been 
under discussion for a number of years 
and contemplates a modernization and 
streamlining of the charter and by-laws 
to make them more adaptable to the 
larger scope of MBA activities and the 
membership. With certain 
amendments, and after considerable 
discussion, the report was approved 
and will now be submitted to the mem- 
bership for approval. On motion of 
Byron T. Shutz, the board gave Mr. 
Waters and his committee a standing 


increased 
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T.A. Robinson, Jr., Houston, Named President 
of Texas MBA; New Directors Elected 


T. A. Robinson, Jr., Houston, was 
elected president of the Texas Mort- 
gage Bankers Association at the thirty- 
first annual convention in Galveston. 

Mr. Robinson, who succeeds A. H. 
Cadwallader, Jr., San Antonio, is presi- 
dent of the Houston 
Mortgage Bankers 
Association and the 
First Mortgage 
Company of Hous- 
ton and a member 
of the Houston Real 


Estate Board and 
the Chamber of 
Commerce. 





Other officers 
elected are: J. D. Ansley, of San 
Antonio, and Fred Flynn, of Harlingen, 
vice presidents; and Alvin E. Soniat, 
of Fort Worth, secretary-treasurer. 

Nine new directors were elected: 
W. O. Watson, Galveston, whose term 
expires in 1949; Duval West, Dallas, 
and T. J. Bettes, Houston, whose terms 
expire in 1948; A. W. Henderson, Aus- 
tin, C. L. McDonald, Dallas, T. L. 
Bradford, Dallas, C. M. Holt, Amarillo, 
and G. R. Swanter, Corpus Christi, 
whose terms expire in 1950. 

For the next five and possibly ten 
years it does not seem likely that there 
wil be an increase in long-term interest 
rates, MBA President Guy T. O. Holly- 
day told members of the Texas Asso- 
ciation. He declared that it seems 1948 


Mr. Robinson 


vote of thanks for the excellent manner 
in which they tackled and solved the 
job assigned them. 

Other committee reports included 
federal legislation, nominating (see 
page 1), finance, membership and the 
annual convention. 

All in all, the 1947 Clinic program is 
one in which members can take con- 
siderable pride because each appears 
to have provided what it was planned 
to be—a medium for open-forum dis- 
cussion of the practical every-day 
problems that have definite meaning 
for the mortgage banker in his business. 
Suggestions from members are always 
welcome by our program committees. 
What improvements can you suggest? 
In what other cities do you think 1948 
Clinics might be successfully held? 
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residential construction will be suffi- 
cient to take care of the current 
demand and that “beginning in 1947 
the building industry should start eat- 
ing into the large backlog which should 
keep builders busy for several years. 


“That is,’ he added, “for builders 
who give full value for the price of 
their product. I do not mean houses 
that are now standing empty all over 
this country because they were built 
under the handicap of OPA restric- 
tions and the builders, in order to com- 
plete them, went into the black market 
with the result that sales prices are 
entirely out of line.” 

As materials become more freely 
available, the time lag in deliveries will 
be eliminated, the efficiency of labor 
will be increased, and prices probably 
will be driven downward as much as 
10 per cent within a few months or 
within the year, Allyn R. Cline, presi- 
dent of the Cline Mortgage and Trust 
Company, Houston, and member of 


the MBA board, told the convention. 


“Wide home-ownership is the best 
safeguard against socialization of gov- 
ernment,” Mr. Cline said. “Within a 
few months, or surely within the year, 
low-priced homes will be sold in a 
competitive market.” 





Personnel 











MORTGAGE MAN SEEKS POSITION 

University graduate, degree in banking and finance. 
Knows property management. Now in mortgage 
loan department of important Middle West firm. 
Wide experience in closing loans and familiar with 
all types of lending, including G.I., FHA and con- 
ventional. Present position satisfactory but certain 
circumstances make advancement slow. Write in con- 
fidence to Box 133, Mortgage Bankers Association of 
America, 111 Washington street, Chicago 2. 


MORTGAGE MAN SEEKS POSITION 

Knows eviginntion, processing and servicing of con- 
ventional and FHA loans, construction advances, etc. 
Has practical knowledge of credit analysis, daily 
reports, collection procedure. Well-rounded knowl- 

e of the mortgage business. Now with a large 
a ama Write in confidence to Box 134, Mortgage 
Bankers Association of America, 111 West Washington 
street, Chicago 2. 


Ear. B. ScHwuLstT, executive vice 
president, The Bowery Savings Bank, 
New York, has been elected president 
of the National Association of Mutual 
Savings Banks—and the organization 
couldn’t have done better in their se- 
lection. 
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Members Praise NYU-MBA Conference; Ask 


Similar Meetings During the Coming Year 


The Conference on the Pattern of 
Free Enterprise in the Postwar Era 
sponsored by MBA and the Graduate 
School of Business Administration of 
New York University was generally con- 
ceded by those who attended to have 
been one of the most worthwhile busi- 
ness experiences they have ever en- 
joyed. This rather sweeping statement 
seems entirely safe in view of our per- 
sonal inquiry among those who at- 
tended and the general conclusion that, 
in this effort, NYU and MBA made a 
really important contribution to a 
better understanding of the times we 
are living in and the conditions that 
affect our lives and livelihood. 


Those who attended included: 


H. Altshuler, Feist. and Feist, New York City; 
Addison K. Bary, National Newark and Essex Bank- 
ing Company, Newark; Charles H. Christel, M. H. 
Rodemyer & Co., St. Louis; William J. Church, 
West Hudson National Bank, Harrison, N. 
Thomas J. Coghlan, Erie County Savings Bank, Buf- 
falo; G. E. Dugan, Clinton Title & Mortgage ‘Guar- 
anty Company, Newark. 

Frank Gilligan, The Trust Company of New Jer- 
sey, Jersey City; Robert E. Goldsby, Jersey Mort- 
gage Company, Elizabeth, N. J.; William B. Guy, 
Jr., W. Burton Guy & Company, Baltimore; Albert 
C. Hitchcock, The Brooklyn Savings Bank, Brooklyn, 
N. Y.; Bernard F. Hogan, The Greater New York 
Savings Bank, Brooklyn; Frederick H. Hoffman, Mu- 
tual Savings Fund Harmonia, Elizabeth, N. J. 


Robert L. 7} 4 T. B. O'Toole, Inc., Wil- 
mington. Del.; Guy T. O. Hollyday, Title Guarantee 
& Trust Co., Baltimore; Stanley P. Jahoda, Lincoln 


Savings Bank of Brooklyn; R. Keith Kane, Cad- 
walader, Wickersham & Taft, New York City; 
Thomas E. Lovejoy, The Manhattan Life Insurance 
Company, New York City. 

Conrad H. Lowell, Lowell, Smith & Evers, Inc., 
New York City; F. H. Loweree, Monumental Life 
Insurance Company, Baltimore; M. T. MacDonald, 
The Trust Company of New Jersey, Jersey City; V. 
A. Malone, H. F. Philipsborn & Co., Chicago; 
Chester R. Martin, Industrial Trust Co., Providence. 

I.; Forrest D. McGill, Prudential Insurance Co. 
of America, New York City. 

Herbert A. Melick, T. B. O'Toole, Inc., Wilming- 
ton, Del.; C. Armel Nutter, Nutter Mortgage Serv- 
ice, Camden, N. J.; Harry C. Peiker, Feist & Feist, 
New York City; Kenneth W. Peth, Burwell & Mor- 


ford, Seattle: Robert C. Pollock, West Hudson Na- 
tional Bank, Harrison, N .; Edward A. Reisner, 
The Brooklyn Savings Bank, Brooklyn; Fred A. Reis, 
First Paterson National Bank & Trust Co., Paterson, 

A. E. Seymour, Almour Mortgages, Inc., 
Cleveland. 


Charles H. Seibert, New Jersey Realty Co., New- 
ark; Fred C. Smith, The Bowery Savings Bank, New 
York City; Daniel Smith, Lincoln Savings Bank 
of Brooklyn; W. L. Smith, First Mortgage Investment 
Co., Kansas City; Carton S. Stallard, Jersey Mort- 
gage Co., Elizabeth, N. *. R. Steyert, South 
Orange Trust Co., S. Orange, N. J.; John C 
Thompson, New Jersey Realty Co, Newark. 

George B. Underwood, Underwood Mortgage & 
Title Co., Irvington, N. J.; C. C. Van Patten, Se- 
curity Mutual Life Ins. ‘Co., Binghamton, N. Y.; 
—- Walker, Walker & Dunlap, inc., Washington, 

; John W. Weber, Banker: National Life Ins. 
th "Kekeeciale. N. J.; Frederick L. Wehr, Monu- 
mental Life Ins. Co., Baltimore; Richard S. Willis, 
New England Mutual Life Ins. Co., Boston; Carey 
Winston, The Carey Winston Co., Washington, D. C.; 
Philip Zinman, South Jersey Mortgage Co., Camden, 
N. j. 

Credit for the success of the meeting 
can be shared by both the NYU faculty 
headed by G. Rowland Collins, dean 
of the Graduate School of Business Ad- 
ministration and the MBA group 
headed by Milton T. MacDonald, Jer- 
sey City, chairman of the Educational 
committee and Robert O. Deming, Jr., 
Oswego, Kans., vice chairman, Thomas 
E. Lovejoy, Jr., New York and A. M. 
Campbell, Minneapolis. Assisting this 
group were President Guy T. O. Holly- 
day, Vice President John C. Thompson, 
Secretary George H. Patterson and 
Frank J. McCabe, director of educa- 
tion and research. 

MBA is naturally pleased at the re- 
ception given this effort. Many de- 
clared it was not only an outstanding 
achievement for the Association but one 
of the important intellectual opportuni- 
ties open to lenders this year. A repeat 
performance seems desired. Typical of 
the reaction among those who attended 


were these comments made to Mr. 
MacDonald: 

Francis R. Steyert, president, South 
Orange Trust Company: “I feel well 
repaid for the time and money ex- 
pended. I hope that you will see to it 
that the Seminars are continued in the 
future on the same high plane.” 

William J. Church, president, West 
Hudson National Bank, Harrison, N. J.: 
“I enjoyed and profited by the confer- 
ence. All of the discourses were, in my 
opinion, thoughtfully prepared out of 
the obviously fine research department 
that New York University’s Graduate 
School operates.” 

Thomas E. Lovejoy, first vice presi- 
dent, The Manhattan Life Insurance 
Co.: “The Mortgage Bankers Associa- 
tion of America Seminar, conducted 
by New York University last week was, 
in my opinion, one of the finest things 
it has been my privilege to participate 
in and I feel that you are to be con- 
gratulated on the splendid program 
which you mapped out. The average 
business executive is so weighted down 
with the day-to-day routine of his busi- 
ness that he is apt to lose sight of the 
broader economic trends. Sessions such 
as the one you conducted last week 
broaden his horizon and give him an 
opportunity to see the over-all picture.” 

Georce B. UNpbeRwoop, Under- 
wood Mortgage & Title Co., Irvington, 
N. J.: “In these somewhat troubled 
times, anent capitalism vs. socialism 
and communism, it was inspiring to 
hear some good old-fashioned Ameri- 
can philosophy supporting capitalism 
as the best way of living, as proven in 
this country.” 





How the camera saw our Kansas City Clinic. Note the schoolroom arrangement. 
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CAPSULE COMMENTS FROM THE CLINICS 





SamueL E. Neer in New York- 
I know of only one real difference of 
opinion between R.F.C. and ourselves. 
This relates to our belief that it would 
increase the effectiveness of the VA 
program if the R.F.C. would purchase 
loans from others than the original 
owner. The R.F.C. has been unwilling 
to do this, largely, because they have 
not felt that we have shown where 
such expansion was necessary in the 
interest of the veteran. 


Harry Hep in New York—All the 
loans that could logically be made 
under the Servicemen’s Readjustment 
Act and Veterans Administration regu- 
lations have been made. Those which 
had been turned down were refused 
in the best interest of the veteran. “In 
many cases, however, it has been diffi- 
cult to make him believe this.” 


Water C. Nerson in Kansas City 

“What have we to look forward to 
in V.A. financing? Remember this pro- 
gram is projected over a 10 year period. 
We will find that financing of existing 
properties in future years is going to 
be more and more on the V.A. plan. 
[t is important that we all keep abreast 
of this development because it is going 
to be one of our best sources of busi- 
ness in the future. 

“I want to sound a note of warning 
to lenders. Do not underestimate the 
tremendous opportunity for doing a 
large scale mortgage business with V.A. 
financing during the next ten years. 
Don’t do anything to throw this pro- 
gram overboard for the private lenders 
into the hands of a government 
agency.” 


and 


Nem W. Hatt in Kansas City—“It 
may not be easy to decline a G.I. loan 
today but a turn-down now will cer- 
tainly be much easier than a dispos- 
session later. 

“IT am certain that if we run into 
any wholesale period of foreclosures or 
an epidemic of dispossessions of G.I.’s 
due to poor the 
economic repercussions will be much 
more unpleasant than the labor situa- 


lending practices, 


6 


tion we have been facing the past year 


and a half.” 


Joun H. ArmsrusTER in Kansas City 

“We found in dozens of cases that 
there is excellent protection through 
the appraisal of the VA appraisers who 
put a value on the properties lower 
than the sales price asked resulting in 
the owner reducing the price to such 
appraised figure in order to make a 
cash sale to the GI. Such appraisals 
protect not only the veteran but our 
savings and loan association.” 


Harotp ScCHULENBURG in Kansas 
City—“There is a much greater de- 
mand for a larger home at around 
1500 square feet but the restrictions 
won’t allow the builder to build this 
type unless he agrees to hold each unit 
for purchase by a veteran for a period 
of 30 to 60 days after completion; and 
while builders are not recognized as 
being too smart, nevertheless they 
realize that if a veteran can’t purchase 
a $10,000 home, it isn’t quite logical 
that he can purchase a $15,000 home. 
So, as a result, there are not many of 
these larger-type homes being started.” 


FRANKLIN D. RicHarps in Kansas 
City—“The primary job of providing 
housing for all of our people belongs to 
private enterprise. We are not presently 
able to accomplish that job at prices 
all can pay, either for new or existing 
structures. Any program of the indus- 
try or of the government must recog- 
nize that fact. But private enterprise 
can get into a position where it can do 
the great bulk of the job—and we are 
now in the first stages of the transition 
to that point.” 


Epcer N. GREENEBAUM in Kansas 
City—“FHA is trying diligently to pro- 
mote construction of new rental units 
under 608 and doing a good job of it, 
but they should be realistic enough to 
provide for and encourage new apart- 
ment buildings to be built for sale to 
occupants. Many builders now hesi- 
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tating about building apartments for 
rent would welcome the opportunity 
to build apartments for sale.” 


Ben C. WiLeMAN in Kansas City 
“Housing costs have reached their 
peak, but I see no hope for any ma- 
terial decline any time in the near 
future. Certainly we cannot expect 
labor to work for less. I am not so 
sure we can expect more production 
from labor.” 


Davin H. Powe tt in Kansas City— 
“Most of us are comparing construc- 
tion costs of housing for 1947 with 
those in 1940. The price of the finished 
product has almost doubled—in fact, 
has doubled in some localities. Per- 
sonally, I don’t think that wages of 
the building trades will ever slide back 
to the wage scale paid in 1940, if they 
slip back at all. Material prices might 
be lowered but I cannot believe that 
they will drop down to the 1940 figure.” 


Rocers H. Israev in New York- 
Mortgage bankers, builders and real 
estate men had better get on the 
“rental housing bandwagon” at once 
if they don’t want to see the public 
housers move into their field in force. 
They must “throw every bit of energy 
behind this program and see that it suc- 
ceeds or we may very quickly see private 
enterprise stand convicted of inability 
to do the job with the public housers 
moving in to take over the task. There 
is no time to lose. But during this 
present period of high prices “it takes 
a lot of optimism to get some of the 
builders warmed up. Too many people 
are selling the country short these days; 
too many are singing the blues of labor 
and material difficulties.” 


Crypve L. Powe. in New York 
The drive is on full speed for more 
rental housing because that’s what the 
veterans want. 

“The great bulk of veterans need 
and want apartments rather than 
dwellings to purchase.” 
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Georce GoLpsTEIN in New York— 
“There will probably be a slight slide- 
off in 1948 but I think it will be of 
minor consequence. The two following 
years will probably be at a fairly even 
keel. From 1950 through 1955, eco- 
nomic conditions ought to continue to 
be good unless additional governmental 
burdens are placed on business or the 
foreign situation upsets our export pos- 
sibilities. Analysis and careful study of 
heavy industry and construction pros- 
pects confirm these conclusions. There 
is no immediate prospect of lower 
building costs. As materials become 
more available and hourly productivity 
or labor more efficient, higher wages 
and labor bickering will more than 
offset the savings.” 

L. C. Hart in New York—Most of 
us have feund cause to be critteal of 
some of the policies adopted in Wash- 
ington, and with good reason, but we 
cannot stop with merely criticizing the 
mistakes of the Federal government. 
If we don’t like the way the govern- 
ment is doing things, we must continue 
our endeavors to correct them and 
come forward with suitable substitutes. 
We must come forward with a plan 
for breaking the impasse in home build- 
ing. The Wyatt program fell far short. 
In view of the miserable failure of the 
government’s controlled industry pro- 
gram, I feel personally that the time 
has arrived, at long last, for the elimi- 
nation of all controls. 

Emit A. ScHMIDLIN in New York— 
“I do not question the right of labor 
to strike for an adequate wage or for 
proper working conditions but when, 
despite the shortage of skilled and com- 
mon labor in the building trades, the 
unions squabble among themselves as 
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to who should do what and hold up 
essential projects while they argue, it 
is time for a referee to step in and 
make a few decisions.” 

Ausrey G. Lanston in New York 
—If the treasury department persists 
in following its present policies and not 
extend to the federal reserve system its 
fullest cooperation in furnishing the 
country an elastic currency and help in 
conducting its open-market operations, 
then congress should intervene. 


WituiaM ZECKENDORF in New York 
—Decentralization of American cities 
is going ahead full speed because we 
have failed to do anything at all about 
the automobile and parking problems. 


Water T. Ropinson in Kansas 
City—We are about to witness the first 
big demonstration in the postwar pe- 
riod of how high prices can stop busi- 
ness. Prices have gone up faster than 
consumer incomes and this is particu- 
larly true in the case of veterans. 

Purchasing power is down and the 
statistics plainly show it. In the hous- 
ing field, many people have come to 
the conclusion that costs, both material 
and labor, are excessive and are decid- 
ing to wait a while. Newly-built homes 
are not snapped up in many localities. 
The construction industry is pricing 
itself out of the market. 

“We have come to a point where it 
behooves the lenders to be more se- 
lective in making loans.” 

Homer B. Gisss in Kansas City— 
The extreme liberalization of 608 is an 
effort to extend to private enterprise 
the final opportunity to solve the hous- 
ing problem. 


“If we fail, we stand convicted of 
the inability to do the job and the pub- 
lic housers will move in and take over.” 


Keirn W. Dancy in Kansas City— 
The immediate success or failure of 
the VA program is entirely in the 
hands of private enterprise. 

J. Wirson Swan in Kansas City— 
Real estate is America’s largest indus- 
try; from a dollars-and-cents stand- 
point, the American home represents 
an investment larger than that of the 
country’s seven largest industries com- 
bined. 

Rupert I. Hai in Kansas City— 
Stress continued education to employ- 
ees. They should not fail to take ad- 
vantage of the excellent courses offered 
them in their spare time. 

W. Braxton Ross in Kansas City 
—Since the country is now getting into 
large-scale multiple-family projects and 
business developments, insurance com- 
panies will find a good volume of in- 
vestments awaiting them in construc- 
tion loans. 

A. A. Zinn in Kansas City—lIt is 
reported that the average net rate on 
mortgages earned by the large life 
companies in- 1945 was 3.20 and in 
1946, 3.07. The trend would. indicate 
a net average yield in 1947 of 2.94. 

R. S. BRewer-in Kansas City—Mort- 
gage lenders have a big investment in 
personnel and they can better appre- 
ciate that fact by looking at their an- 
nual payrolls in purely investment 
terms. The annual payroll in my own 
company, consisting of 84 people, is 
equivalent to the annual return on 
$9,600,000 at the present highest gov- 
ernment bond rate. 

WituiaM H. JarrKe in Kansas City 
—Lenders must be prepared to use the 
most modern and accepted methods of 
selling their services. 

“The mere statement by a mortgage 
lender that he has funds available to 
lend on home mortgages is not suffi- 
cient. The mortgage plans we offer 
the public must be sound; they must 
have flexible provisions; and they must 
be able to meet competition.” 








Hollvday Cites Baltimore Builder’s 


Idea 


Philosophy to End Future WET Bills 


While expressing the view that the 
new revised Wagner-Ellender-Taft om- 
nibus housing bill will probably not 
pass at this session of congress, Presi- 
dent Guy T. O. Hollyday told Kansas 
City real estate men that this “will not 
lessen the activities of those who are 
behind the measure, some because they 
want to profit by socialized housing and 
many who believe that the only way to 
take care of blighted areas is to have 
the government undertake a vast hous- 
ing program.” 

President Hollyday spoke at the Kan- 

City Real Estate Board regular 
luncheon on the last day of our Clinic. 

On Monday, after the close of the 
Clinic, he and Washington Counsel 
Sam E. Neel went to Milwaukee where 
they addressed members of the Mil- 
waukee Mortgage Bankers Association. 

Speaking of real estate conditions 
generally, Hollyday declared that 
have just seen the conclusion of one of 
the industry’s greatest upswings. From 
here on, selling of houses is not going 
to be just order-taking.” 

Turning again to the question of 
public housing, Hollyday related a con- 
dition in his own city and cited it as 
one of the dangers the country faces 
in this development. 

“In my home city of February, 
1947, 1983 out of 5021 tenants in low- 
cost housing are receiving incomes that 
disqualify them technically from re- 
maining as tenants—but getting them 
out is another thing. It is a hot potato 
politically.” 

In his Milwaukee address, President 
Hollyday said the biggest problem to- 
day facing the real estate man and the 
real estate financing institution is pub- 
lic housing. He added that the typical 
this 
and 


Sas 


“we 


as 


trade association’s approach to 


problem has been unfortunate 
negative. 

“We have been against public hous- 
ing and have not spent enough time 
considering the source from which agi- 
tation for public housing springs. This 
source is in our backyards—the slums 
and blighted areas that have grown up 
around the central business districts in 
our metropolitan areas.” 

He declared there is a constructive 


approach to this problem and quoted 


8 


from the resolution adopted by the 
executive council of the Washington 
Committee of the National Association 
of Real Estate Boards which he had 
submitted. 

Enforcement of local sanitary and 
safety ordinances is one of the best 
cures for much sub-standard housing, 
he said, and urged setting up local 
boards of sanitation and safety. 


“In many communities, law enforce- 


ment with respect to housing conditions 
has been permitted to lapse during the 
war. Now is the time to resume a na- 
tion-wide drive for getting rid of sub- 
standard homes by enforcing laws that 
already exist in practically every urban 
community.” 
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CAPTIONS FOR PAGES 4-5 
No. 1—Left to right: Earl C. Linn, Clinic Moder- 
ator on the first day and Byron utz, MBA 
Past President who was in charge of the Clinic. 
Seated left to right: President Guy T. O. Hollyday 
and Walter T. Robinson of the Des Moines VA 
office, a Clinic speaker. 
No. 2—Left to right, a Kansas City group: John V. 
Walker, Jr., Kansas City Real Estate Board; William 
Histed, Prudential Insurance Co. ; Frost, J. C 
Nichols Co.; and John R. Clayton, Pacific Mutual 
Life Insurance Co. 
Ne. 3—Left to right: Fred J. Freiner, L. E. 
& Co., St. Louis; Frank Grady, . Baer & Co., 
Kansas City; and R. Coble, Allied Building 
Credits, Inc., Kansas City. 
No. 4—Left to right: V. C. Feemster, H. C. Brady, 
Inc., Wichita and a former MBA board member; 
Rupert I. Hall, Hall Investment Co., Tulsa, and a 
Kansas City Clinic speaker; Edgar N. Greenebaum, 
who spoke at both the Chicago and Kansas 
and attended the New York Clinic—a 
record for 1947. . M. Pringle also attended all 
three; Guy J. Crook, Lincoln Liberty Life Insurance 
Company, Lincoln, Neb.; pa J. Teeling, Teeling 
Mortgage Co., Dallas; and O. B. Johnston, Adams 
& Leonard, Tulsa. 
Ne. &—T. J. Bettes, Houston, Chairman of MBA's 
FHA Committee, and . Zinn, Indianapolis, 
Clinic Speaker and former MBA president. 
Noe. 6—Left to right: F. J. Frohoff and J. Vivian 
Truman, brother of the President, both of FHA in 
Kansas City; and Homer C. Bastian, Fidelity In- 
vestment Co., Wichita. 
No. 7-——Left to right: B. P 
General Life Insurance Company, 
V. Quigg and Kenneth D. Hall, 
ment Company, Wichita; and J. O. 
neapolis. 
No. 8—Left to right: L. R. Chisholm, Kansas City 
Real Estate Board, who made the welcome address 
at the Clinic; R. Willis, Kansas City; Rev. 
B. W. Dempsey, S. J., the featured speaker at the 
Clinic who addressed the dinner meeting closing the 
first day's sessions; BA Secretary George H. Pat- 
terson; and Frank J. Loren, Kansas City Real Estate 
Board. 


No. ? 


Mahan 


Chicago, 
City Clinics 


Hayden, Connecticut 
Hartford: George 
Monarch Invest- 
Jensen, Min- 


Hicks Fallin, Hicks Fallin, 
raxton Ross, Morrison & Morri- 
Robert T. Welborn, Welborn 
Worth, Tex.; Harold Brown, 
Kansas City 


Left to right: G. 
Inc., Peoria: W. 
son, Inc., Denver; 
Mortgage Corp., Ft. 
Shryock Realty Co., 
the Mortgage Dealers Division of the 
Real Estate Board; J. S. Corley, Bankers Life Co., 
Des Moines; Henry M. Lutz, Franklin Life Insur- 
ance Company, Springfield, Ill.; and O. Jensen, 
Northwestern National Life Insurance Company, 
Minneapolis. 

No. 10-—-Left to right: W. R. Johnston, W. R. 
Johnston & Co., Inc., Oklahoma City and Edgar N. 
Greenebaum, Greenebaum Investment Co., Chicago. 
No. 11—Left to right: Norman R. Lloyd, Allied 
Mortgages, Inc., Cleveland, a member of BA's 
board and O. P. Scheller, Connecticut General Life 
Insurance Company, Hartford. 


Kansas City 


‘and president of / 


The Mortgage Banker ¢ 


try needs and welcomes today.” 


Turning to the question of high 
prices for housing today, Hollyday said: 
“Recently I talked to a Baltimore 
builder and learned of a philosophy 
that is worthy of our respect. This 
builder, who has specialized for some 
years in frame cottages (he owns and 
rents some 500) had just completed 
plans for the immediate construction 
of 200 houses. By careful purchase, the 
elimination of allowance for contingen- 
cies, and mass production methods, he 
is now producing for $5500 a two-bed- 
room cottage that could readily sell for 
$6000. He prefers to sell at this price, 
which will produce a reasonable profit, 
rather than sell at $6000, which in his 
income bracket would only mean $100 
more per house for him. A $5500 house 
is big news—and good news! This is 
the kind of philosophy that this coun- 


12—Left to right: David H. Powell, Kansas 
City, and Franklin Richards, Washington, both 
of FHA, who spoke at the Clinic. 


No. 13—Left to right: Sen. Frank L. Wilkinson, 
Shryock Realty Co., Kansas City, and a member of 
the MBA board; Aksel Nielsen, Denver, MBA vice 
presidential nominee for 1947-48; and Watt Webb, 
Jr., Missouri Bank & Trust Co., Kansas City, Mo. 


No. 14—Left to right: Phil Van Meter, Fidelity 
Investment Co., Wichita; H. B. Moffitt, Realty Mort- 
age & Sales Co., Oklahoma City; Grant Torrance, 
usiness Men’s Assurance Co., Kansas City; R. O. 
Deming, Jr., Deming Investment Co., Oswego, Kan. 


No. 15—Another Kansas City group, left to right: 
~~. R. Clayton, Pacific Mutual Life Insurance Co.; 

5 Davidson, Traders Gate rp National Bank; 
First ortgage Invest- 


and George R. Petersen, 


ment Co. 


No. 16—Left to 
Business Men’s Assurance Com 
T. J. Bettes, Houston; and 
Charles S. Davis of Mr. Grant’s 
R. O. Deming, Jr. 


No. 17—Left to right: E. 
Johnston, W. R. Johnston & Co., Inc., Oklahoma 
City; Al Moye, A. D. Wilson & Co., Denver; A. - 
Thompson, Read & Denman, Lubbock, Texas; ry 
Wegmann, Shaw & Francis, Inc., St. Louis; A 
Love, Edward K. Love Realty Co., St. Louis; and 
M. F. Slupsky, Caroline Realty Co., University 
City, Mo. 

No. 18—Left to right: 
gage Co., Oklahoma City and an mem- 
ar Howard B. Moffitt, Realty Mortgage and — 
Co., Oklahoma City; Malcolm Bliss, L. J. Baer & 
Kansas City; and Phil Van Meter, Fidelity — 
ment Co., Wichita. 


No. 19—Left to right: Fred Fitzsimmons, 
editor, The Kansas City Star; Lafe Gasaway and 
H. Duff Vilm, H. Duff Vilm Mortgage Co., In- 
dianapolis; and Harold Brown, Kansas City. 


No. 20—Left to right: {eben C. Thompson, New 
Jersey Realty Company, Newark, and the ag 
for MBA president for the 1947-48 term; Byron T 

Shutz, Herbert V. Jones & Company, Kansas City, 
a past president of MBA and the man who had 
charge of arrangements for the Kansas City Clinic: 
Secretary George H. Patterson and MBA President 
Guy T. O. Hollyday, Title Guarantée and Trust 
Company, Baltimore. 

No. 21—Left to righ:: 
& Morrison, Inc.; C. E. 


right: W. T. Grant, president, 
ny, Kansas City; 
B. Welch, and 


company; and 


A. Rambo and W. R. 


Albert Mager, Mager Mort- 
BA 


real estate 


W. Braxton Ross, Morrison 
Gilbert, Denver Industrial 
Bank and Aksel Nielsen, Title Guaranty Company, 
all of Denver. At ‘he right: Wallace Moir, Belmont 
Company, Beverly Hills, California, and a member 
of the MBA board. 


No. 22--Speakers’ table at the dinner oe the 
first day’s sessions, left to right: Nielsen, 
Denver; Harold Brown, Kansas City; John 4 
Thompson, Newark; Bernard W. Dempsey, a. Dis 
speaker ; n T. Shutz, be ag President Guy 

. O. y; R. S. — y, Kansas City, one of 
our three honor: members; W. T. , Kansas 
City; Sen. Frank . Wilkinson ; and L. R. Chisholm. 


June, 1947 








